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The Commercial Moving Group (CMG) is a dedicated group of companies within the   
British Association of Removers that specialises in all aspects of commercial relocations. 

If you’re planning an office move choose an 
accredited professional that you can trust. 

For more information, please visit: www.barcmg.co.uk

Every CMG Member has the 
BS 8522 Commercial Moving Standard

Reasons why you should always 
use a CMG Member.

All CMG Members... 

- have the BS 8522 - Commercial Moving Standard in
  place which is a minimum requirement to belong to  
  the Commercial Moving Group.

- are annually inspected by external auditors in order 
  to maintain the BS 8522 Commercial Moving 
  Standard.

- are vetted and approved by the British Association of 
  Removers.

- employ professionally qualified staff who are trained 
  to industry standards.

- have the correct vehicles and equipment in place to 
  carry out a professional commercial relocation.

- have the experience and industry knowledge to 
  manage, plan and execute a commercial relocation.   

Let a CMG Member remove 
the stress away from your 
commercial relocation.

Relocating? Here are some useful 
tips from the industry experts...

Preparation - Make sure you know exactly what 
items are being moved, stored and/or scrapped. 

Consistency - Take each moving contractor around 
your premises separately, making sure that the same 
member of your staff  is present each time.  

Constraints - It is essential that your contractor 
is made aware of any restricted access at the origin 
and destination. e.g. lifts, parking facilities and hours of 
operation etc.
 
Timing - You can save a lot of money by planning your 
timetable carefully as summer and weekends are peak 
periods in the moving industry.  Give as much notice 
as possible to your moving contractor. 

Evaluation - Beware of buying on price alone. What 
matters most is a successful result.  You should expect a 
range of +/- 20% in the prices quoted.  Otherwise you 
may not be getting a ‘like for like’ quotation.

References - rather than accept customers’ 
references at face value, we recommend you visit 
the prospective mover’s premises.  This will give 
you an excellent opportunity to see the standard of 
their operational facility allowing you to qualify their 
suitability for your forthcoming move.


